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Metarntu)tako oto Mavavt{pevt pe eldikeuon oto Mdapketvyk, School of 2008 — 2009
Management, University of Bath, UK (untotpodia amno to Mav/uio tou Bath)

Mtuxio ota Owkovopkd, Owkovopuko TuRpa, MNav/po Makedoviag, 2003 - 2007
Osocoalovikn
Asutepofaduia eknaideuon, W6LwTIkG oxoAeio M.N. Pamntov, Adploa 2000 - 2003

ENAITEAMATIKH EMMEIPIA

Project Manager, lewmnoviko Mavenotrio ABnvwv 07/2022 - ofjpepa

e JuvoAikn Staxeiplon kat avantuén épywv mou xpnuatodotouvtatl amno tnv EE

e [lapakoAoUBNoN TG CUVOALKNG TIPOOSOU OO0V adopPA Ta OPOCH LA KaL TA TTOPAdOTEQ

e JXeSLOOUOG KOl UAOTIOINON OAWYV TWV EPEUVNTLKWVY KAl SLOLKNTIKWVY SpaoTnPLOTATWY oTa £€pya

e JUVEPYQOLO KL CUVTOVIOUOG TNG ETUKOWVWVIOC LETAED TwV SlEBVwV opddwy Twv eTaipwy, TWV
ETUTPOTIWV KAl TwV ekMpoowniwv ¢ E.E

e [lpoctolpacia mopadotéwy, eTolwV eKBECEWV, KABWC KoL TEXVIKWY EVOLAUECWY KOl TEALKWV
ekB€éoewv

e Awaxeiplon KwvdUVwWV Kal eMAUCN CUYKPOUOEWV OTa £pyal

Epeuvntig, Nlewmnoviké Navenotipuio AOnvwv 01/2021-cfpepa
e ‘Epsuva yla tov Pndlako PETAOKXNUOTIOUO OTNV yewpyia
e JUvtaén KoL cuyypadn EPELVNTIKWY MPOTACEWV yla Eupwmaikd mpoypdppata
e JTPATNYLKOG oXeSLAOUOG KoL avATTUEN Tou XapToPUAAKIOU TOU TUAHOTOC OTOUC TOUELS
e€elbikevong

Programme Manager, MntpomoAttiko koAAéylo, Mapouot 06/2018-01/2021

YneuBuvn npoypappdatwy oroudwv BA (Hons) Marketing Management, BSc (Hons) Economics, BSc

(Hons) Accounting & Finance, MSc Digital and Social Media Marketing

e Axkadnuaikn nyeoia, Staxeiplon KoL AmMOTEAECUATIKI AELTOUPYIA TWV TIPOYPAUUATWY OTIOUS WV

e Emoyn kot emtiBAedn tou SLEAKTLKOU TIPOCWTILKOU CUUTIEPIAQBOVOUEVOU TNC eKTtaiSeuong,
kaBodnynong kat emiluong mpoBAnUATWY

e IXESLOOMOC KL OVATITUEN TWV MPOYPAUUATWY OTIOUSWV KaBwE Kal Tou XapTtoduAakiou
TIPOYPOAUUATWY OTIOUSWV TN OXOANC

e Avamtuén nopwv, umootnpLEn MpoypappaTwy SidaokaAlag Kal SLopyavwon OElpAG CEULVAPLWV
Kal ekdNAwoewv yla tnv Stacuvdeon ekmaibeuong Le TNV ayopd epyaciog

e Juvexng mapakoAolONon Kal BEATIWON TNG EKTMALSEVUTIKNG UTINPECLAG LECW OVAOTOXACKUOU,
avatpododdtnong Kat emiAuong cuykpoUCEWV

e AMOTEAECMATIKN EMLKOWVWVIA KAl cuvepyaoia pe Ta cuvepyalopeva MavemoT Lo WoTe va
StaodaAiotel 0TL akoAouBouvtal kowva potuTa Kot Sladlkacieg



Bon006¢ Mapketivyk, Alpha Marketing 03/2018-07/2018
e JUvta&n marketing plans

e Alopyavwon ekdnAwoswv/events

e Alefaywyn €peuvag ayopag

Néktopag, ICBS (franchise cuvepyaocia pe to University of Winchester, UK), 10/2017-09/2018
Adploa

Mabnuata: Eloaywyr oto Mdapketivyk (BSc, 20 £10g), Mdapketivyk Mavatluevt (BSc, 40 €1og)

e Alefaywyn SloAéEewy

e [poetolpacio UALKOU pabnpatog

e ALOpBwon gpyaclwy KOl YPOTTWV

BonBo¢ dibaockaliag, School of Management, University of Bath 09/2014-09/2017

MaBriuata: Marketing (MSc), Consumer psychology (BSc, 2" year), Principles of Marketing (BSc,

1t year), Marketing (BSc, 2" year)

e YxedL00UOC UALKOU Kal case studies yla to padnua

e Empélela doltntwy Kot uTtooTHPLEN UE TIC AELOAOYNOELG KAl TIG BEWPNTIKEG EVVOLEC TOU
ponuartog

e BaBuoAdynon ypamtwy Kal EpYyacLwyV

EpguvntAg, Eupwnaiko EpeuvnNTIKO tpoypappa ‘Future Farm’, Tupa 07/2008-07/2010
Fewnovikwv enotnuwv, Navemotiuo Osooaliog, BOAog

e 'Epeuva yla TIG OTPATNYLKEG ULOBETNONG TTPAKTIKWY SLOXELPLONG yVWONG 0TNV YEWpPYLa

e JUUMETOXN OTLG ETNOLEG CUVAVTHOELG LE OAOUG TouG Eupwrmaioug eTaipoug Tou TPOYPAUOTOC

AIAKPIZEIZ/BPABEIA

e Bpapeio Worshipful Company of Marketors yia e€atpetikn enidoon oto 2017
HAPKETIVYK o€ SLdaktoplko emimedo

e Anovopun £9.000 and BA/Leverhulme small research grants yia tnv 2015 - 2017
Sbaktoplkn pou dtatppn

e Ymotpodia yla tnv eknévnon didaktopikoL, University of Bath 2014 -2017

e Best paper award, Academy of Marketing Doctoral Colloquium, Limerick: 2015
Ireland
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APAZTHPIOTHTEZ

Kputrg ota Journal of Consumer Behaviour, EMAC and ACR Conferences

MEAOG TNG OPYAVWTLKAG EMLTPOTING TOU MPWTOU CUVESPLOU yLa SLEAKTOPLKOUG EPEVVNTEG TOU
Mav/uiou tou Bath, Matog 2016

MEAOG TNG OPYAVWTLKAG ETLTPOTING OTIG HUépeg Kaplépag, Owkovoutkd Mav/uio ABnvwv, ABrva,
Mawog 2011, 2012, 2013

AOINEZ AEZIOTHTEZ

Mwooeg: AyyAa (Proficiency), FaAAwkd (DELF 15%, 2" degree ), ltaAikd (PLIDA B2)
Xprjon H/Y: ECDL Certificate (Word, Excel, Access, PowerPoint and Internet)
AOYLOWULKO OTATLOTIKAG avaAuaong: SPSS, LISREL, AMOS, SMARTPLS
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